
Bling on the
downswing
SOME OF IT MIGHT BE SHINY, BUT IT’S A PROPERTY’S
HARDWARE AND NOT ITS FRILLS THAT ARE DRAWING THE
ATTENTION OF SERIOUS BUYERS IN THE SUNSHINE STATE
WRITES SOPHIE FOSTER
SELLING POINTS

FORGET the frou frou, new
figures show homebuyers are
increasingly attracted to a

property’s hardware, not its frills.
Extra features such as butler’s

pantries, water tanks, cutting edge 
appliances and alternative power 
sources such as solar and 
emergency generators were being 
used to help convince
househunters that they’ve found 
their dream property.

With many properties on the 
market after having been 
renovated, standing out in the
crowd was crucial.

Listing data on 
realestate.com.au showed more
than 1600 homes in greater
Brisbane were highlighting their
appliances.

Close to 1000 were touting their
solar credentials, with about the 
same number having installed 
water tanks.

And even emergency generators
were surprisingly making a show
in the Queensland capital with 13
properties specifically mentioning 
them.

Retailers were finding that
anxiety over loss of electricity was

driving a new trend of owning 
personal generators, with sales 
doubling last year in Queensland.

“Unfortunately for 
Queenslanders, they are really
prone to cyclones, severe storms,
floods, bushfires and heatwaves,
which all lead to power outages,”
said My Generator co-founder 
Sean Connolly.

“It seems residents have 
resigned themselves to a blackout
at some point and understand the 
benefits of a portable generator
and the importance of having 
power for their family.”

In South Australia, where power
cuts were rampant last year,
generators sales grew 180 per cent.
In Victoria, sales jumped a
whopping 425 per cent, he said.

“Along with bushfires the
unprecedented extreme heatwaves
have led to residents becoming 
more savvy and really looking to 
be prepared for a period of time
before the end of summer without
power,” Mr Connolly said.

Matthew Manzie, who’s 

renovating his home on the Gold 
Coast, was among Queensland 
homeowners adding to their 
hardware. In his case, those
hardware choices were a spear
pump that pulls up groundwater to
water the garden and a multi-use 
generator.

“I bought a generator because I
had two power outages and lost
food and basic things,” he said.
“I’ve also been renovating at home
and it minimised disruption to the
renovation process. I could provide
contractors with power for their 
tools and compressors.

“It’s been very useful … I’ll still
use it as a power backup and for
recreational use.”

REA data listed more than 14,000
residential properties that were
sold with solar power, from cute
100-year-old Queensland workers’
cottages in Clayfield to new build

houses in Heathwood.
There were even more listed as 

having sold with water tanks — 
more than 22,000.

Archicentre Australia director 
Peter Georgiev urged homeowners 
and househunters to be cautious
about buying because of trends.

“Many trends do not necessarily
add to the longer-term functional 
benefits achieved by architect 
designs,” he said. “Sensible
features that address site
circumstances will generate

tailored design solutions rather 
than superimposing trends.”

He said additions such as smart
technology should be incorporated 
as part of the design process — 
thinking through how and where it 
will be used rather than just
installing it as part of a “must-have
trend”.

“Technology is changing and
more people are seeking to 
incorporate smart technology,
such as Wi-Fi, into their homes but
this should be part of the design 
process meeting current and
future needs of residents, whether
in new homes or apartments, or 
additions to existing homes,” Mr 
Georgiev said.
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This four bedroom home at 4 Oxley Place, Forest Lake was marketed as having solar power. It sold for $580,000 last week.
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